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One of the unique features about the Healing Touch Program 

curriculum is that it encourages self-growth and self-healing of 

the practitioner.

The Development of the Healer portion of the program brings a 

certain quality to the Healing Touch work that makes the work 

extraordinary and each healer special. As healers-in-training 

discover unhealed aspects of themselves, and bring light to 

those areas, they begin the healing process and they are also 

laying the groundwork for a great marketing campaign!

I’ve studied healing and marketing enough to safely make a 

guesstimation that  92% of healers reading this would never 

make that connection. That is because most healers don’t have 

marketing minds. That is neither here nor there – but worth tak-

ing note - as a way to encourage readers to open their minds to 

some unexplored possibilities.

I’ve often said in my classes that “the wound becomes the gift 

to the world” because our own wounds and need for healing is 

often what drives us into the program (coupled with the desire 

to help others). So often I’ve seen healers correct/heal/balance 

an imbalanced area in their bodies or their lives, and they then 

want to help others who have that same problem.

The healer who is willing to be transparent about their personal 

process and share their personal story is the most likely to be 

successful in business.  

Why is this? Because - it is a known fact in marketing that 

“Stories Sell.” People love to hear stories – especially success 

stories that can help to offer hope and solutions.

There is an expression in the industry that says “Facts Tell, Sto-

ries Sell.” So, when you are sharing information with others as 

to what Healing Touch is and what you do in your practice – you 

needn’t list all the facts – just tell them your story – and you will 

see a greater interest in your work, your practice, your classes 

– and put more dollars in your pocket!

You are the product of your business, your HT practice is your 

tool.
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